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"We ordered coffee, cut open a human brain and discovered the secret of persuasive copywriting." A chance
encounter with a neuroscientist showed Andy Maslen that his belief in the power of emotion was founded on
hard science. Over coffee, the two discussed brain anatomy and the reason-defying power of human
emotions.Andy's subsequent research led him to realise that how people think and feel haven't changed since
the time of cavemen. We make decisions on emotional grounds and rationalise them later.Persuasive
Copywriting takes you deep inside customers brains. You'll learn the relationship between selling and
storytelling. And the market-tested techniques that get people to engage with, and be persuaded by, your
copy. Use it to modify people's behaviour by tapping into their deepest psychological drives. Gain
copywriting confidenceThis course-in-a-book explains the neuroscience behind our appetite for stories. It
demystifies advanced copywriting skills with examples, exercises and tips. And it helps you hone your skills
with easy-to-use tools included in the book, and online... 13 real-world case studies 25 psychological
copywriting techniques 75 practical exercises 125 words and phrases that trigger emotions 125-question
copywriting quizAll help you improve your copywriting skills and perfect the emotion-driven sale Who
should buy Persuasive Copywriting? Junior copywriters can use it to catch up with their more experienced
peers. Senior copywriters can use it to stay ahead of the game. Now you can employ this powerful
psychological approach.This enjoyable book helps you find the right tone of voice, avoid common
copywriting traps and tap into customers deepest drives. You'll find yourself writing enjoyable, compelling
copy that stands out in today's cluttered marketplace.Andy has achieved amazing results for his clients by
focusing on stories and their deep connection to customers needs and wants. With this book by your side,
you can too.
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From reader reviews:
Kim Duncan:

Now aday those who Living in the erawherever everything reachable by interact with the internet and the
resourcesin it can be true or not demand people to be aware of each info they get. How people have to be
smart in acquiring any information nowadays? Of course the reply is reading a book. Reading through a
book can help men and women out of this uncertainty Information especialy this Persuasive Copywriting:
Using Psychology to Engage, Influence and Sell book as this book offers you rich information and
knowledge. Of course the details in this book hundred per cent guarantees there is no doubt in it everbody
knows.

Clarence Cobb:

Information is provisions for anyone to get better life, information nowadays can get by anyone on
everywhere. The information can be ainformation or any news even a huge concern. What people must be
consider whenever those information which is from the former life are hard to be find than now could be
taking seriously which one is appropriate to believe or which one the resource are convinced. If you receive
the unstabl e resource then you get it as your main information we will see huge disadvantage for you. All of
those possibilities will not happen with you if you take Persuasive Copywriting: Using Psychology to
Engage, Influence and Sell as your daily resource information.

Stacy Perry:

This Persuasive Copywriting: Using Psychology to Engage, Influence and Sell is great reserve for you
because the content that is full of information for you who also always deal with world and also have to
make decision every minute. That book reveal it information accurately using great arrange word or we can
point out no rambling sentences included. So if you are read the item hurriedly you can have whole datain it.
Doesn't mean it only gives you straight forward sentences but hard core information with beautiful delivering
sentences. Having Persuasive Copywriting: Using Psychology to Engage, Influence and Sell in your hand
like getting the world in your arm, datain it is not ridiculous 1. We can say that no e-book that offer you
world within ten or fifteen tiny right but this publication aready do that. So , thisreally is good reading
book. Hello Mr. and Mrs. hectic do you still doubt that will?

Gregory Medina:

What is your hobby? Have you heard that will question when you got scholars? We believe that that concern
was given by teacher with their students. Many kinds of hobby, All people has different hobby. And you also
know that little person including reading or as looking at become their hobby. Y ou should know that reading
is very important and book as to be the point. Book isimportant thing to increase you knowledge, except
your own teacher or lecturer. Y ou find good news or update concerning something by book. A substantial
number of sorts of books that can you decide to try be your object. One of them is actually Persuasive
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